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RemaRks by solomon lee, Ceo
Thank you, Sebastian,

Before I introduce our new Board member nominee, let me say a few words about our 
relationship, and quite a few words about why we set up this conference call.

Because of the connection Sino Agro has with Sweden, Euro China Capital and its Manag-
ing Director, Mr. Fredrik Danielsson became familiar with our company over three years 
ago. Before cementing our relationship with the convertible funding announced about a 
year ago, both Euro China Capital and Sino Agro Food conducted considerable due dili-
gence and detailed discussions aiming for mutual benefit. Beyond the funding itself, it was 
apparent that a strategic partnership capitalizing on the proficiencies of both organiza-
tions would further our interests.

Euro China Capital was impressed with our operational performance, while believing it 
was not properly valued in the marketplace. We agreed that Euro China Capital’s expertise 
in capital raising, exchange issues, and financial reengineering would benefit our com-
pany and shareholders.

Since these early discussions and the convertible funding, we’ve had several strategic 
meetings, resulting in topics of today’s conference call, which are two-fold:

•	 Elements of a new Five-Year Plan that relate to targeted subsidiary IPOs or M&A activities
•	 Progress on the Oslo Stock Exchange Listing

We believe that the sum of our parts is greater than the whole. Indeed, some of our indi-
vidual parts may well be worth more than the company’s total current valuation.

The work of our first five-year plan has resulted in integrated yet separate business seg-
ments, with established relationships and their own stand-alone business models. Many 
have each reached a level of stability and profitability, with demonstrable future growth 
paths creating the opportunity for us to generate new value for shareholders and new 
capital for the parent company.

sJaP
Our decision to refocus the beef business at SJAP has proven proactive and timely. While 
transitioning the herd to higher quality beef will take time, emphasis on simultaneously 
importing, deboning, and distributing more beef from Australia has maintained revenue 
growth. It has also provided a significant, greater growth path, such that current plans call 
for strategic, clearly business justified expansion of deboning and packaging facilities over 
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time. Meanwhile, we will start processing beef from our new herd of Wagyu beef and 550-
day grain fed Angus beef in 2017, growing in numbers rapidly in 2018 and 2019. We are 
well positioned to become one of the most viable, profitable and sustainable beef compa-
nies in China.

SJAP has reached a critical mass with a successful history supporting a verifiable plan, 
such that we are targeting a corporate exercise for a separate stock exchange listing or 
other M & A activity.

JHsT
The HU plantation grows organic dragon fruit and selenium rich produce that are in high 
demand in China and carry high gross profit margins. The Company believes that its past 
irrigation and drainage efforts have resulted in reliable disease free yields, creating stable 
growing harvests year in and year out, even with seasons of heavy rain like this year.

As one alternative, we began an investigation into an Initial Public Offering on a Chinese 
Exchange within 2016. We believe JHST could be a suitable candidate for The National Eq-
uities Exchange and Quotations, an over the counter market known as “The Third Board” in 
China. It is a suitable platform for smaller Chinese start-ups. It already has over 2,500 listed 
Chinese companies.

Hsa
In Hunan, HSA has partly completed a cattle farm complex, targeting full Phase I comple-
tion soon and stocking of “Southern Yellow Cattle” by the end of the year. Having re-
searched and experimented for the last year, we’ve determined that Southern Yellow 
Cattle has similar meat quality to Japanese Wagyu beef.  It has commanded wholesale 
prices 50% higher than standard SJAP normal cattle. Thus, HSA plans to establish SYC into 
a specialty, high quality brand.

The fertilizer arm of HSA aims to use enzyme treated cattle waste as its own raw material. 
It is estimated that the cost savings will equal the current gross profit for fertilizer.

We plan to turn Cattle Farms 1 and 2 into supply stations for body framed cattle to HSA, 
and to merge Cattle Farms 1 and 2 with HSA in 2016 to form an integrated operation for 
Southern Yellow Cattle that produces fertilizer raw material, breeds cattle stock, then 
grows, fattens and markets premium beef cattle.

We believe that HSA’s history with the strategic plan outlined above make it also an attrac-
tive candidate for some type of divestiture.
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Conclusion
Now, I think many of you can discern that much of what I’ve just talked about arose from 
strategy sessions with Euro China Capital, as together we strive to marry our Chinese op-
erations with international and institutional style corporate functions.

I am delighted to have Mr. Fredrik Danielsson join our Board, and we will focus on realizing 
beneficial structural changes. In the meantime, Bertil, can you please give our stockhold-
ers our Oslo Exchange listing progress?

RemaRks by beRTil Tiusanen, CFo

oslo exchange listing
Yes, thank you Solomon. As I said before, we now have our focus on the Oslo listing, and 
as you can see in our quarterly report that even if we have increased our G&A costs a lot, I 
think we have too little resources in the administrative area to meet all requirements that 
have been set from the Oslo exchange. So we are a little bit delayed, but progress is do-
ing very well. The legal due diligence is virtually completed already, and we have have not 
had any red flags so far. It is conducted by lawyers in many countries because, of course, 
we have operations in many countries, and is led by Delphi from Sweden. The financial 
DD is being carried out by KPMG, and they target completion within the coming weeks. 
The prospectus work is progressing according to plan and the listing requirements about 
independent directors will be met. So, I will say that there is still a lot of work to do, but the 
process is going well for the moment.


